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2. The Accelerated Home Selling System:

Proactive Approach
¢ Unlike traditional “wait-and-see” methods, our system leverages a proactive approach designed to reduce fime on the
market and secure the best possible price for your home.

e Client Benefit: Achieves top market price with less time on the market, reducing the stress of keeping your home show-
ready.

MAP (Massive Action Plan)
e Our MAP combines traditional real estate principles with cutting-edge technology and auction-like strategies to create
buyer competition and urgency.

¢ Client Benefit: A systematic approach that optimizes exposure and creates a competitive atmosphere, helping your
home sell faster and for more money than with traditional methods.

Control and Transparency
e We ensure flexibility with scheduling showings and managing offers, putting you in control while navigating the
complexities of the selling process.

e Client Benefit: Provides peace of mind, less risk, and better-qualified buyers, streamlining the experience and minimizing
stress throughout.
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3. Expert Team Collaboration and Market Reach:

Professional Teamwork
e Our team works collaboratively to promote your property among all active agents and motivated buyers, combining
years of practical knowledge with research-based strategies.

¢ Client Benefit: Guarantees maximum exposure and ensures your property reaches the right buyers in the market.

Client-Centric Results
e With years of experience and targeted strategies, we achieve an average sale time of half the market average and
a 3.25% higher sale price.

e Client Benefit: Assures an efficient, high-value sale, saving you time and getting you to your next destination on
schedule.

By merging traditional expertise with innovative sirategies, The Byrne
Group delivers exceptional results that meet our clients’ highest standards.
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m Notable Sales

Notable sales over the past few years, we've helped sellers thrive in the $1M+
luxury market by leveraging prime locations, premium property appeal, and

market expertise. Our strategy ensures strong demand, maximizing value and
delivering successful, timely sales.

300 Hollyberry Lane
$1,711,174 | 07-12-2024

7736 Crestview Ln, Niwot
$1,585,000 | 06-24-2024

968 Highway 72, Nederland
$1,425,000 | 03-22-2023

650 Terrace Ave #F, Boulder
$1,385,000 | 05-23-2022

1814 Blue Star Ln, Louisville
$1,070,000 | 06-16-2022

970 Treece St, Louisville
$1,000,000 | 04-15-2022

5400 Olde Stage Rd, Boulder
$1,010,000 | 02-04-2022

7607 Crestview Dr, Niwot
$1,300,000 | 02-03-2022

2160 Upland Ave, Boulder
$1,200,000 | 10-14-2021

533 Easst St, Louisville
$2,850,000 | 05-11-2021

421 East St, Louisville
$2,150,000| 05-10-2021

777 15th St, Boulder
$1,775,000 | 04-05-2021

951 Grant PI, Boulder
$1,531,000 | 02-05-2021

3003 E Alameda Ave, Denver
$1,255,000 | 12-28-2020

4700 McKinley Dr, Boulder
$1,000,000| 12-23-2020

1402 W 141st Ct, Westminster
$1,014,000| 11-27-2019

3712 N 26th St, Boulder
$1,100,000 | 01-02-2019

974 Spring Ranch Dr, Golden
$1,330,000| 08-21-2019

9700 Meadow Ridge Ln, Longmont
$1,425,000 |01-03-2018

2297 Park Lake Dr, Boulder
$1,900,000 | 12-22-2017

4170 17th St, Boulder
$1,000,000 | 07-14-2017

9722 Meadow Ridge Ln, Longmont
$1,837,500 | 07-07-2017

9171 Tollgate Dr, Longmont
$2,000,000 | 07-26-2016

3925 Promontory Ct, Boulder
$1,420,000 | 04-22-2016



m Other Notable Sales

Notable sales over the past few years, our $1M+ luxury home sales have excelled,

driven by prime locations, premium finishes, and market insight. By meeting buyer
needs and delivering lasting value, we've ensured strong demand and positioned
our properties as smart investments.

5275 51st St, Boulder
$1,389,000 | 06-28-2024

1407 Onyx Cir, Longmont
$1,560,000 | 09-30-2022

8983 Little Raven Trail, Niwot
$2,625,000 | 06-17-2022

508 Lincoln Ave, Louisville
$1,942,440 | 08-04-2021

5886 Flagstaff Rd, Boulder
$2,087,500 | 08-30-2019

2505 Kohler Dr, Boulder
$1,260,000 | 12-04-2019

1780 Lehigh St, Boulder
$1,200,000 | 08-05-2020

7677 Portico Pl, Longmont
$1,485,000| 08-30-2019

201 Commander Cir, Erie
$1,475,000 | 09-30-2022

15133 Prairie Pl, Broomfield
$2,424,000 | 04-30-2019

738 Johnson St, Louisville
$1,775,000 | 08-02-2017



m Median Days on the Market Comparison

The Byrne Group, 40 days Average days on market




m‘ List Price to Sale Price Ratio

The Byrne
Group
100%

Boulder
MLS, 97%

Denver
MLS, 96.7%

These statistics were provided by the Boulder and Denver MLS and look at the last 5 years of market information.
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